
OPERATORIQ BLUEPRINT // BP-01

Agentic AI Sales Blueprint

Nine agents. Twenty minutes a morning. Your pipeline runs itself.

This blueprint is built for high-ticket, high-personalization outbound. Five leads a

day, deeply researched, every message sent in your voice. If you need volume

instead, the same engine fine-tunes to 20-50 leads a day, and I recommend pairing

it with the Content Marketing Blueprint so organic top-of-funnel feeds the engine.

$97 // Library Annual $397/yr LIVE
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0 2  / /  W H A T ' S  I N C L U D E D

What you get inside this blueprint

Ten pages. Each one earns its place. Skim the outline below, then dive in.

02 What's Included The 10-page map. Skim this to see the whole engine.

03 Founder Checklist What you need ready before you paste a single prompt.

04 Setup Prompt The copy-paste prompt that scaffolds 9 agents and 6 skills.

05 Skills and Rules 7 opinionated rules so outreach lands in your voice, not generic AI

prose.

06 Agent Overview Every agent, what it does, what it depends on, when it runs.

07 Tools and Cost Metrics OSS vs paid stack, setup cost, monthly run cost.

08 Security and Parallelization Where credentials live, what runs concurrent, what waits.

09 30-60-90 Day Milestones Measurable outcomes by day 30, 60, 90.

10 Library CTA Single, Annual, Lifetime. The other 7 blueprints in the catalog.
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0 3  / /  F O U N D E R  C H E C K L I S T

Have these ready before you start

Pre-flight. Have these ready before you open Cowork.

One sentence on who you sell to: company size, industry, role title, the pain that matters

Two to three cold emails or LinkedIn messages you have actually sent and are proud of

Your top 5 objections in writing, with the responses that have actually worked

A blocklist: current customers, in-progress deals, ex-employers, direct competitors, anyone who has asked

to be removed

CRM login and API access (HubSpot, Salesforce, Pipedrive, Attio, or other)

Prospecting tool access (Apollo, ZoomInfo, LinkedIn Sales Nav, or other)

Email account credentials (Gmail, Outlook, or other) for the sending inbox

Your booking link (Calendly, Cal.com, HubSpot Meetings)

Your email signature block exactly as you want it to appear under outbound messages

A target daily volume (default is 5 leads researched and drafted per day)

30 to 45 uninterrupted minutes for the setup conversation
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